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— Al Agents That Work—

What Al can do for your business

Al has crossed a line: the chatbot you ask has become an agent that does actual work. Used right, it doesn't replace you — it
amplifies you. The Al does the work; you stay the gate — nothing is sent, posted, paid, or filed until a person signs off.

In any business

Get and keep customers

Campaigns, local ads, website and social copy, service
and menu descriptions, and review replies — produced
end to end from your own facts, in your voice, with
versions to test.

More reach, more leads in the door.

The money — invoicing, books, getting
paid

Invoices out and chased, spending categorized, a
messy month turned into a plain-language picture of
your cash — and, when you go for a loan, a strong first
draft of the financials a lender wants, organized for
you to verify.

Paid faster; a loan application ready to check, not write
from scratch.

Hiring and training
Job posts, onboarding checklists, training one-pagers,

shift-coverage notes — drafted in minutes; you make
the actual call.

Hire and train faster.

Serve customers in their language

First-draft translation of messages, sighage, forms,
and staff SOPs in minutes — a person checks
anything binding.

Reach more of the customers who walk in.

Answer and follow up

Calls, messages, and bookings handled around the
clock; appointments confirmed; reminders that cut
no-shows; the quote or lapsed customer you'd never
get back to, followed up.

The call that went to voicemail gets answered — and
often booked.

The paperwork

Permits, renewals, licenses, SOPs, applications — the
checklist, the renewal calendar, the document
inventory, and a plain read of what an agency actually
wants, so what you submit is organized the way they
expect.

Fewer things slip; hours of admin off your plate.

Stock, suppliers, and pricing

From your point-of-sale or a clean spreadsheet:
margin changes flagged, supplier price hikes
summarized, the products that actually make money
surfaced.

Catch the quiet margin leaks.

Research, summaries, everyday admin

Long documents and contracts summarized, your own
files searched and organized, schedules and recurring
tasks handled — across the tools you already run.

Hours back for the work only you can do.

These apply to almost any business. agenteer.com

Your industry's highest-value uses are on the next page. hi@agenteer.com
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And in your specific industry

The same powers, pointed at the work your trade actually does. A few of the highest-value uses — and the one thing to keep in
mind for each.

Accountants, lawyers, consultants — draft filings, returns,
memos, and engagement letters from your own templates; review
documents and contracts for the clause or figure that matters;
turn research into a first draft you refine. Keep in mind: you still

own the output — review before it's filed or sent.

Community banks, credit unions, lenders — review
compliance and lending documents, summarize a loan file, and
draft the adverse-action or disclosure letter — with a decision
you can explain. Keep in mind: there's no Al exemption from fair-

lending law — keep the reasoning auditable.

Retail and wholesale — forecast reorders from your real sales;
write product descriptions and specs that Al shoppers and search
can actually find; flag the margin changes and the slow movers.

Keep in mind: never let Al invent reviews or specs it can't source.

Salons, repair, pet care, local services — an Al receptionist
answers, books, and confirms the calls you can't get to; fills the
gaps in tomorrow's schedule; wins back the customer who hasn't
been in. Keep in mind: get consent before outbound Al call or text

when applicable.

Real estate, property management — reply to a new lead the
moment it arrives; run a 24/7 tenant inbox that triages and
schedules; draft the listing, the renewal notice, and the owner
report. Keep in mind: fair housing — never steer, screen, or word a

listing in a way that discriminates.

Builders, contractors, trades — watch the bid boards and flag
the jobs worth chasing, then draft the proposal, scope, and
change orders; pull the answer out of your plans, specs, and RFls
— and the page it's on — in seconds; run takeoffs and turn field
notes into the daily log or punch list. Keep in mind: the licensed

pro stays in charge of anything sealed, permitted, or life-safety.

Restaurants and food service — answer the phone and take
bookings through the rush; turn POS data into which items and
shifts actually profit; draft the menu, the specials, and the

supplier order. Keep in mind: a person verifies every allergen and

price.

Doctors, dentists, clinics — an Al receptionist answers and
books the calls your front desk can't catch, fills cancellations,
and runs recalls; with consent, Al writes up the visit note so you
face the patient; behind the desk it drafts the prior-auth, works
the claim, and preps the chart. Keep in mind: a signed BAA for any

tool that touches patient data, and a clinician signs off on every note.

Trucking, delivery, logistics — book loads, run check-calls,
and collect the documents end to end; turn the rate con and BOL
into a clean file; flag the detention and accessorials you're owed.

Keep in mind: the hours-of-service log stays the driver's by law.

Gyms, studios, creative & professional services — win back
lapsing members and chase no-shows; run in-house marketing —
email, social, local ads — in your voice; turn a session or brief into
the follow-up, proposal, or recap. Keep in mind: A/-only work isn't

yours to copyright; never clone a real voice or face without consent.

Don't see your line of work? The same patterns apply.

agenteer.com

Pick the use that would help most — how to start is on the next page. hi@agenteer.com
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How to start using Al in your business

You don't need a computer-science degree or a big project — you need one job and a simple method. Here it is, in six
steps.

o Decide to act e Find the one job
It almost certainly is for a business like yours — firms that Pick the task you'd most like to stop doing — repetitive,
skip productivity-raising technology lose ground to the low-judgment, no disaster if early tries come back rough.
ones that adopt it. Commit to beginning; the rest is just The missed calls, the follow-ups, the books, the writing
how. you keep putting off.

A good first job checks most of these
D It happens often — weekly or more D It eats time better spent elsewhere |:] It's repetitive, not a judgment call

(1) Arough first try is no disaster (1) You already have the data it needs (1 You can tell at a glance if it's right

9 Pick a capable Al agent — then connect it to your own data

Your own data is the part that matters most — far more than which tool you pick. An Al agent only does your work once you
point it at your own information: your inbox, your files, your documents, and the tools you already run (your accounting, your
calendar). That connection is what turns a generic chatbot into a coworker who knows your business.

ChatGPT, Claude, or Google Gemini are popular agent tool examples. Pick what fits, and check what it produces.

0 Keep yourself the gate e Measure the value
Run it inside your own walls first, with you checking the Some jobs show results in days, others take a few weeks.
output, before it reaches a customer. A person signs off Once it's had a fair run, compare against before: the hours
before anything is sent, posted, paid, or filed; keep and dollars it frees up, and the money it brings in — leads
sensitive data out of free public tools; and honor what answered, quotes followed up, customers kept. Keep it if
your trade requires — the licence, the disclosure, the it pays its way; if not, try another.
consent.

o Earn trust, then take on the next job

One at a time, never ten at once. Revisit every month or two — the job that was too hard last season may be this season's easy
win.

Used well, Al doesn't replace you — it amplifies you: the same business, with more reach, more hours for
the work only you can do, and new revenue you couldn't chase before.

You can run this yourself — that's what these steps are for. agenteer.com

Prefer a partner who makes Al your competitive advantage, right alongside you? That's what we do. hi@agenteer.com




